
DOING BUSINESS WITH 
UNIVERSITY OF NORTH TEXAS 

COLLECTION DEVELOPMENT

Provide transparent pricing 
structures, purchasing models, 

& content descriptions

See our requirements and preferences at 
https://tinyurl.com/UNTvendors

Accurate and prompt 
usage data is essential

Email is preferred; call 
or meet with us for 
urgent problems or 
specific discussions

Supply precise 
answers and 

accurate, timely 
billing

Negotiate in 
good faith

TOGETHER

LET’S WORK



HOW 
WE 

WORK

EMAIL 
US!

“Just in time” rather than “just in case”

Materials must support UNT’s curriculum, 
research, and programs 

Evidence-based decision making in 
regards to usage, subjective feedback, 
and price

Product trials are limited to 2–5 each in 
the fall and spring semester

For more information, visit:
library.unt.edu/collection-development 

ANNUAL 
CYCLE

UNT’s fiscal year is September 1–August 31

Our major purchase ideas are considered 
between January and May

The best times for vendor meetings are 
between December and March

We typically attend the following 
conferences: Charleston, ER&L, NASIG, 
TLA, ALA

Ask us about our yearly targeted subject 
area purchasing plans!

Purchasing Coordination
 Laurel.Crawford@unt.edu 

Electronic Resources Purchasing
Allyson.Rodriguez@unt.edu
Douglas.Burns2@unt.edu 

Book and eBook Purchasing
Coby.Condrey@unt.edu 

Serials & Invoicing Management
Todd.Enoch@unt.edu 

Contracts Management
Andrew.Trantham@unt.edu 


